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Welcome
We understand the complexities of modern life and the importance of taking care of
your business interests. So it’s a deep source of satisfaction that so many businesses
choose Myerson as their trusted adviser, from assisting with day to day commercial
property issues, to advising on large scale developments and investment.

Why Myerson?
At Myerson, we are real estate experts. Putting our clients, their properties and their
business at the heart of everything we do means we establish long term relationships
and act as trusted advisers.
We are proud to be ranked as ‘Top Tier’ in the prestigious international directory The
Legal 500 and commended by The Times ‘Best Law Firms 2019’. Therefore, you can
rest assured you will receive a high-quality and truly bespoke service.
Our Real Estate Group advises clients on the full range of property matters including
the sale and purchase of real estate, landlord and tenant work, commercial and
residential property development, investment and portfolio management.
You can find out more about our Real Estate Group by clicking here.

How We Work.
Every client is different, and we are here to support you every step of the way.
Personal, Partner-led Service. Our most experienced solicitors get to know you, your
properties and your business inside out. We strive to become your trusted adviser,
providing added value and most of all, a genuine, personal service.
The Highest Level of Expertise. Combining commerciality, practicality and legal
expertise enables us to deliver every time. Our solicitors are always at the forefront of
new business practice and sector specialisms.
A Team You Can Trust. You’re in safe hands. We help clients nationwide with complex
real estate matters on a daily basis. You can rest assured that our expert team knows
its stuff!
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The solicitors that will be working with you are specialists.
All of the solicitors in our Real Estate Group are specialists and have a detailed
understanding of commercial property matters and how to best protect you, your
property and your business.
Your team of solicitors will provide practical advice and work closely with you, so you
can concentrate on what’s important, running your business.
You can find out more about our Real Estate Group
by clicking here.

Disposal of
commercial
property
Preparing to sell.
Before you market the property, or shortly after agreeing to a sale, we
recommend that you should prepare any documentation that you have relating to
the property. This documentation will be needed as part of the sale process.
The types of documents that may be relevant will include:
•

Any legal documents that are in your possession such as original and copy
deeds and leases;

•

Copies of any planning permissions and lawful use certificates;

•

Details of the business rates that you pay on the property and the
amount of any other outgoings;

•

An Energy Performance Certificate;

•

An asbestos report;

•

All health and safety risk assessments for the property;

•

A fire risk assessment;

•

Copies of any leases that you have entered into with any tenants that
occupy the property;

•

Contact details for your bank if there is a mortgage on the property.
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How should I market my property?
You can market your property with any agent that you choose.
We would recommend that you employ a reputable commercial agent who is a
member of an accredited body such as the Royal Institute of Chartered Surveyors
(RICS).
All reputable commercial agents will normally provide you with a detailed valuation
before marketing your property. The agent should provide you with their terms of
business, and you should check that you are happy with them and agree on the fee
that you will pay.
Alternatively, you can negotiate the terms of a sale directly with a buyer and we
would recommend that you document the principal terms that are agreed between
the parties in writing.

What should be covered in the heads
of terms?
The document that evidences the agreed terms is known as the “Heads of Terms”.
These are usually stated to be “subject to contract” and this document is not legally
binding, but it is used for the purpose of drafting the legal documents and should be
as accurate and complete as possible.
The Heads of Terms should include details of:
• the price (including whether VAT is payable);
• the extent of the land to be sold ideally by reference to a plan of the property
and any land that you are retaining;
• any rights that you need to retain over the property, in order to enjoy any land
retained;
• the proposed timescales for exchange of contracts and completion;
• the details of the parties solicitors;
• any other specific conditions that have been agreed in relation to the sale.

What is the process when selling a
commercial property?
Once the Heads of Terms have been agreed, you will need to send these to us. We
will then prepare the contract and other documents to be included in the legal pack.
The legal pack will normally include replies to standard enquiries called CPSEs. We
are used to helping our clients complete these and we can take you through them.
The legal pack will then be sent to the buyer’s solicitor and they may raise further
enquiries about the property. The due diligence phase of a transaction can be the
longest and can take several weeks to complete depending on the nature of the
property. The buyer’s solicitor will also rely on search results from other third-party
organisations such as the local council, the water authority and the environment
agency and these can take time to be returned to them.
If the property is leasehold, then the lease may provide that the landlord’s consent
is required to any transfer of the property. We will deal with this on your behalf and
make a formal application to the landlord for its consent and deal with their
requirements. They may require their consent to be documented in a formal licence
with you and the new owner. The costs involved in obtaining any consents are
normally paid for by the seller, but this is a matter for negotiation between you and
the buyer and can be detailed in the Heads of Terms.
Once the buyer’s solicitor is happy with all the information it has received as part of
its due diligence process, the terms of the contract and transfer can be agreed and
you will be asked to sign the documentation in readiness for exchange and
completion.
If you have a loan secured against the property, we will need to contact your lender
and ask for a statement setting out the amount that needs to be repaid to them on
completion.
Once the parties have signed their parts of the contract, then contracts can be
exchanged, and the buyer will normally pay a deposit of 10% of the purchase price.
On exchange, the contract is legally binding, and the completion date is set. On
completion the balance of the purchase price will be paid by the buyer, any
mortgage will be discharged and the remaining proceeds will be paid to you.
Following completion, you should notify the utility companies of the charge of
ownership and take meter readings in the normal way. You should also cancel any
building insurance that you have taken out.
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What about tenants in the property?
If you are selling an investment property that is subject to occupational tenants, it
is usual for the seller to provide a rent authority letter to the buyer on completion
which will tell the tenant that you have sold your interest in the property and that
future rents should be paid to the buyer.
On the day of completion, the rents and other payments that have been paid by the
tenant in advance will be apportioned between the parties from the day of
completion.

Auction sales.
Auction sales are dealt with slightly differently.
The seller’s solicitor normally carries out all of the conveyancing searches in
advance and produces an information pack and contract for the auction.
A buyer will inspect these documents and decide whether to bid for the property.
On the day of the auction the successful bidder will enter into a legally binding
contract which sets out the terms of the sale and purchase, including the completion
date.
The deposit money is paid over to the auctioneer and the seller’s and buyer’s
solicitor will deal with the completion process for the transfer of the property on
the completion date.

Don’t just take
our word for
it…
“Thank you once again for your work on our matter, the service we’ve received from
Myerson has been second to none”.
“The team at Myerson Solicitors is timely and very responsive”.
“Thank you very much for all your efforts, the professional and efficient management of the
matter and the excellent advice we received from you”.
“The team at Myerson are client-friendly and clear and incisive thinkers”.
“The members of the team are exceptional – proactive, excellent communicators, engaging
and consistently highly effective”.
“I have total confidence in the advice and support I received”.
To view more Myerson reviews visit our Review Solicitors page by clicking here.

You’re in
safe hands!
If you would like further information about how we can help
you, or if you have any questions, please don’t hesitate to
contact a member of our Real Estate Group today.
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